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NOVEMBER WRAP-UP
November, for the most part, continued the 2020 trend of being a strong month for the industry across the globe. 
With further investment, development, acquisitions and even tax incentives to continue the trend of growth that 
we have seen for quite some time. 

The most notable high profile move this month was Michael Coleman joining TerraScale as their new CIO, Mr 
Coleman was formerly Google’s Head of Data Center Operations. Mr Coleman will likely oversee their Commercial 
Data Center and Green Infrastructure projects.

Industry Insights
This month saw the release of CBRE’s 2021 Real Estate Outlook, which included positive projections and analysis 
of the Data Center market (2021 CBRE Market Outlook) . CBRE’s key statistic for the Data Segment section reads 
“With 363.6 megawatts (MW) of development under construction across primary US Data Center markets, total 
Data Center inventory is forecast to grow by 13.8% in 2021.”

With investment being so key to any industry, it was positive to read that “Investor interest has increased based 
on the success of five core Data Center REIT’s, which have recorded more than 28% revenue growth year-to-date”. 
These statistics truly show the size of current construction in DC’s and the need for a vast, skilled workforce to be 
able to deliver this mammoth amount of complex construction, on-time and within budget to ensure ROI is kept 
high for investors to continue to show their confidence. 

In Europe this month, we saw continued confidence across multiple markets, starting with a highlight from Digital 
Realty’s Interxion planning a third Data Center in Zurich and Microsoft announcing it will move into the Swedish DC 
market in 2021. 

Hello and welcome to the third edition of Harper Harrison’s Data Center News. We know how busy many of
the industry leaders are in this thriving sector, so we thought we would highlight some of the months industry
news into a bite size format.



Vantage & Digital Colony 
$1.25bn Capital Raise
Vantage announced that is has raised $1.25 billion in equity capital 
from existing investors. The funding will be used for ongoing 
expansions and developments in North America and Europe. 
Vantage have continued to expand through the second half of 2020 
and recently opened their flagship European campus in Frankfurt. 
“Hyperscale Data Center demand remains strong, and this capital will 
allow Vantage to accelerate its global expansion of sustainable, large-
scale campuses”, Sharif Netwalli, CFO (Business Wire, 2020).

Salt Lake City Data Center   
Market Spurred on by 
Tax Incentives
Utah boasts some of the most attractive tax incentives for Data Center 
developers. These tax incentives can generate millions in savings compared 
to other geographic locations across the US. Not only do providers 
benefit from the tax incentives, but Salt Lake City also has extensive fibre 
infrastructure and access to some of the cheapest electricity and natural gas 
rates in the country (Data Center Frontier, 2020).

Burns & McDonnell Launches 
European Data Center Practice
The US based engineering firm Burns & McDonnell have launched their 
European Mission Critical practice to expand their offering across the globe. 
B&M originally founded their first UK office in Birmingham and focussed on 
the energy sector, playing their part as the UK moves to Net Zero Carbon 
emissions. The new London office will act as the business’s European HQ and 
they have already appointed leadership with a wealth of experience in the Data 
Center sector to complement their already star-studded global facilities team.
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NTT Global Data Centers Begins 
Construction in Madrid
NTT’s global Data Center division has begun construction on its first data 
center in Madrid, Spain. The facility will be 39,000 sq ft. and hold 6MW of 
capacity. Araceli Pedraza, Country Managing Director of NTT Spain said: 
“This new Data Center represents a clear commitment to the Spanish 
market and will undoubtedly contribute to the positioning of Spain as a 
Digital Hub for Southern Europe”.

365 Data Centers 
Acquires Atlantic Metro
365 Data Centers announced the acquisition of Atlantic Metro 
Communications, building 365’s presence in the Northeast Corridor. The 
expansion comes not long after 365 were acquired by private equity firm 
Stonecourt Capital, who have stated they are planning on deploying significant 
additional capital. Bob DeSantis, CEO said “this transaction is a milestone 
event for both companies” (Data Center Frontier, 2020).

Equinix Expands Ashburn Data 
Center Campus with $95m
Equinix has opened DC21, its latest facility in Ashburn, Virginia, which is the 
company’s Sixteenth Data Center in the Washington D.C area. The 41 sq ft. 
facility offers an initial capacity of 925 cabinets and they plan to increase 
capacity to 3,100 cabinets. The past year has seen Equinix expand greatly 
across the globe adding to its IBX portfolio which now reaches around 225 
Data Centers across 63 markets and 26 countries.
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60 Seconds with... Shaunak Pandit
Principal, Vice President, Mission Critical Facilities Engineering
Morrison Hershfield
spandit@morrisonhershfield.com
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How did you get into the Data Center industry? 

What makes the Data Center sector unique?

“A couple of things stand out for me. Firstly, it is a great sector for engineering geeks, especially mechanical and 
electrical engineers like me. One half of the building is engineering, and the other half is IT. Looks do not matter too 
much and it is more about the performance of the building. This also leads to our clients (developers) being well 
informed and able to speak the same language as us.

Secondly, the pace of play of the industry also makes it unique. Everyone believes in speed to market and everyone 
talks about the old saying “time is money” – this industry lives and breathes it more than any other. This creates a 
very intense design flow.”

What 3 tips would you give to someone just getting started in the industry?

•  “Be prepared to exercise good engineering knowledge and judgement all the time. Be an engineer first.“
•  “Give it time, you may not have all the glamour to start with but there is plenty of opportunity in Data Centers to 

make a big difference.”
•  “Don’t get frustrated with lack of room for innovation. There will be room to innovate but many clients will have 

a standardized design model (as much driven by operational considerations as anything else) – it is nothing 
personal, just find other ways to influence their engineering design for the better.”

What do you think will be the biggest challenge in the next five years for the Data Center market?

“Pace of play. The market is very hot right now, even hotter because of the increased demand from the current 
pandemic and the increased power of the online world. Can you design fast enough? Can supply chains keep up? 
Can capital investment ensure cash flow? Is the workforce skilled and knowledgeable to keep up with demand?”

How do you believe we can overcome this challenge?

“We are overcoming these challenges through hiring and training ahead of the work. We have developed a good 
in-house training program which we like to call the “Data Center University”. Ensuring your work force have the 
knowledge to be able to deliver projects to a high standard is key to keeping up with demand. 

Morrison Hershfield also has a team dedicated to commissioning Data Centers, who have the skills to assist with 
the design work when needed (and our designers support the Cx team)This allows opportunities to cross-train and 
share knowledge & lessons, making us better designers and commissioning agents, keeps staff engaged by offering 
variety in tasks and ultimately creates a pool of in-house resources we can draw upon to meet demand.“

“By accident. I got involved with the design work of Data Centers for financial institutions in the early 2000’s and I 
really enjoyed it. I joined Morrison Hershfield in ’06 and we started to do some larger Data Center assignments. I 
was then fortunate to get a chance to play a role in growing the business and now lead a practice group exclusively 
focused on the Data Center industry.”



November Round-Up
As we look ahead to the bright lights of 2021, it is safe to say there are no signs of a slow down for the data center 
industry. From a personal level, most of the clients we partner with have exciting growth plans and expect to hit 
the ground running in Q1 with several projects about to be awarded. Industry reports are forecasting a year full of 
growth, both from an investment and construction perspective. 2021 won’t be without its challenges but has the 
potential to be the biggest and best yet.

Mark Gowdy
Head of Mission Critical, Austin

m.gowdy@harperharrison.com
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Matt Thomas
Head of Mission Critical, New York 
m.thomas@harperharrison.com
+1 646-606-2118
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